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SCOPE
As part of the supplier focus policy and to manage supplier relationships globally, this standard must be followed in order to:
· Approve new suppliers;
· Classify suppliers by their fit to the Sauer-Danfoss sourcing strategy;
· Measure supplier performance.

Field of application
This document is a standard, which shall apply to all procurement departments of Sauer-Danfoss for the purchase of all direct materials from external suppliers and may be used for indirect supplier evaluation as well.

Definition
Supplier owner:
When more than one Business Area or manufacturing site are using the same supplier, the purchasers must choose a supplier owner from the participating sites. Typically the supplier owner will be from the purchasing organization that has the largest business and the closest geographical relationship with the supplier. 

SD Potential Supplier Assessment (PSA)
This assessment is a key component in the supplier selection process. The purpose of the PSA is to obtain a comprehensive view of a company which will indicate whether that company can become a successful supplier to Sauer-Danfoss.  This assessment considers 9 key business criteria of a successful company as well as their visions for future enhancement.  The criteria have different "weighting factors" based on the perceived importance to Sauer-Danfoss. There are standard values for these "weightings", but they can be changed based on the particular product and/or business area being serviced. The 9 criteria along with their standard weights are:
Criteria	Weight
· Quality	0.20
· Planning & Scheduling	0.17
· Production & Technology	0.15
· Finance	0.09
· Management	0.09
· Employees	0.09
· Environment	0.10
· Market knowledge	0.03
· Sub-suppliers	0.08



This evaluation is generally done during a half-day supplier visit by representatives from the SD purchasing department. The evaluation sheet may or may not be sent in advance to the supplier for their preparation. SD will provide feedback to the supplier about results and the possibilities for future business but may not share the actual results of the assessment.  Although the weighting for quality is listed previously as 0.20, the quality section often serves as the initial screening criteria, so the PSA may be aborted if the quality score is not adequate.  
The visit may require corrective actions before any decisions to award business are taken. Prior to supplying production parts to Sauer-Danfoss, a supplier would need to meet the expectations of the Supplier Quality Assurance (SQA) and the Supplier Financial Assessment (SFA).
Based on the score and the Supplier Owner’s assessment of how the supplier fits into the Sauer-Danfoss strategic direction, the supplier will preliminarily be put in one of the classifications below:
	Scoring Expectations
	Classification
	General Description

	≥ 68% 
	Preferred
	Supplier exceeds minimum expectations.  Expect similar performance on SQA.  Depending on SD strategic sourcing strategy, may consider as Preferred supplier. 

	≥ 50% 
	Develop
	Supplier potentially could meet or exceed minimum expectations in all areas.  Should be successful on SQA.  May be rated as ‘Develop’ depending on how supplier fits into SD’s strategic sourcing strategy.

	≥ 40% 
	Keep / Probation
	Supplier does not meet minimum expectations on required questions.  Likely to take some work on the supplier’s part to become a ‘Develop’ supplier.

	< 40% 
	Phase Out
	Minimum expectations are not met.  Supplier does not fit into SD strategy long term.  Any further action requires Procurement Director approval.



 Re-evaluation of existing suppliers may be done in the following cases:
· If SD has not purchased any material or if the supplier is inactive for one or more than one year.
· Acquisition, merger, lay-off after employee strike, after riots, after natural calamity e.g. flood etc.
· Necessity of the re-evaluation of an approved / existing supplier will be decided on a case-to-case basis by Supplier Owner/Global Category Team.
· Change of process, equipment, machines, etc.
· Supplier Assessment Summary performance expectations are consistently not met.

SD Supplier Assessment Summary – Radar Chart
Sauer-Danfoss will monitor the ongoing performance of approved suppliers through a radar chart consisting of the following key performance indicators:
Quality PPM
On time Delivery (OTD)
Cost Improvement Year-Over-Year
Supplier Quality Assurance (SQA) Score
Supplier Financial Assessment (SFA) Score
Relationship / Behavior
Capacity
Supplier Optimization Assessment (SOA) Score
These radar charts as a whole and the individual metrics will be used to determine if the supplier meets the expectations of their classification as well as when additional action or communication must be initiated to ensure the continuing supply of high quality parts from a supplier.   Each of these individual performance indicators is explained in greater detail below.

Quality PPM (GS-0028)
Quality PPM is the primary indicator of part quality and rates all non-conformities found on the SD production line or in incoming inspection. 

	Rejected Parts	
PPM	= 	------------------  x  1,000,000  
		Received Parts 

		Quantity returned + Quantity scrapped + Quantity reworked
	=	----------------------------------------------------------------------------  x 1,000,000 
		Quantity received

This metric will be calculated from the Business Intelligence Warehouse system and reported monthly by Sauer-Danfoss.  The primary metric used for judging supplier performance is the 12-month rolling value.  For a more detailed explanation of Quality PPM for external suppliers, refer to GS-0028.
Guidelines for running PPM reports can be found in Appendix B.

On Time Delivery (OTD)
The On Time Delivery data is counted by the number of parts received versus the number ordered and compared to the due date.  The OTD data is calculated from the Business Intelligence Warehouse system.
· Note: Scheduling agreement data is not included in OTD calculations

On Time Delivery is defined as the number of parts received for the quantity of parts ordered within the quantity tolerance band and within the delivery date window.

Quantity tolerance band: the order quantity limit allowed +/- % from the quantity defined on the PO line.  This can be defined for each part number.

Delivery date window  
· Non-Ocean: 3 days prior to the delivery date to 1 day past the delivery date.
· Ocean: 10 days prior to the delivery date to 1 day past the delivery date.
· NOTE: The shipping instruction designated in the P.O. will determine which delivery date window applies to the shipment.  See appendix C for example.

Clarifications:
· Quantities received above the purchase order quantity are not counted regardless of quantity tolerance band; the quantity will be rounded down to the purchase order quantity.
· Example: P.O. = 100, quantity tolerance band = +/- 5
· Receive 105 pieces, only 100 pieces are counted in the metric
· Quantities received below the purchase order quantity, but within the lower quantity tolerance limit, will be rounded up to the purchase order quantity.
· Example: P.O. = 100, quantity tolerance band = +/- 5
· Receive 95 pieces, 100 pieces are counted in the metric
· OTD metrics are only calculated after the delivery window has passed for the purchase order due date.  Parts received at the beginning of a Delivery Date Window will not show on a report until 1 day after the window has passed.

Other data that will be available in the system:
· Early Quantity – the number of parts received before the delivery window
· Late Quantity – Once the delivery date window has passed, the P.O. quantity not yet received is counted as late.  If those parts are received after the delivery date window, this has no impact on the OTD measurement.

Guidelines for running OTD reports can be found in Appendix B

Cost Reduction Year-Over-Year
Each year Sauer-Danfoss expects suppliers to reduce cost on supplied components.  The amount of cost reduction will be calculated as a percent of the current cost compared to the cost in the previous period of time.  Typically this would be Current Cost versus Standard Cost.  The percent of reduction will be based on either the value add portion or the full value of the parts supplied by the supplier.  The expected cost reduction level and portion of spend calculated for a given supplier classification level is dependent on the Category to which that supplier belongs.  The expected levels may be adjusted on an annual basis to account for economic conditions.
Situations may arise where the supplier and Sauer-Danfoss have entered a written agreement for a defined cost reduction for a specific year or multiple years.  The amounts may be greater than or less than the expected level for a given category and classification for a specific set of reasons.  

The actual performance data that is entered into The Supplier Assessment Summary – Radar Chart, will show how that data matches up to the general expectation for that category and classification.  Additionally, if there was a written agreement, a Yes or No will be entered to document if the expectations of that agreement were met or not.
Each performance data entry (for all metrics) is calculated towards the overall percent of metrics met.  For the Cost metric, meeting both the general expectations and meeting any written agreements are considered as shown in the table below.

	Performance data meets expectations?
	Agreement met?
	Counts as

	Yes
	No additional agreement
	1.0

	Yes
	Yes
	1.0

	Yes
	No
	0.5

	No
	Yes
	0.5

	No
	No
	0.0




Supplier Quality Assurance (SQA) Audit Score
The SQA score is explained in great detail in section 3.4

Supplier Financial Assessment (SFA) Score
The SFA is an assessment with the purpose of determining the financial position of a prospective or current supplier.  The SFA form includes a series of questions regarding years in business, diversification, profitability, and other factors.  Through the responses to these questions and a weighting formula, the SFA form assigns the supplier a score.
All supplier financial data is to be treated and kept confidential.

Relationship / Behavior
This is a summary rating based on the results of six survey questions regarding how the supplier business relates to Sauer-Danfoss.  The six questions concern: behavior when problems arise; reaction to change; communication of information; open information during a crisis; continuity of individual relationships; and normal business operation.  This metric is intended to be an indicator of the likelihood of a successful long-term relationship between our two companies based on softer issues.

Capacity
The capacity metric is based on a questionnaire and is intended to indicate the likelihood of the supplier being able to meet fluctuations in the quantity of product ordered.  The questionnaire includes 7 questions on: flexibility; ability to ramp up or down; available labor; staffing adequacy; equipment availability; equipment up-time; and dependency on specific customers or suppliers.


Supplier Optimization Assessment
The focus for this tool is on the long-term sustaining business activities.  The issue is that performance cycles over time and short-term rifle-shot actions for specific improvements have limited impact and are often not sustained.  This tool breaks the business activities into 5 areas: Corporate Strategy, Human Resource Management, Operations Management, Supply Management, and Financial Management.  Each area has specific actionable questions and scoring to drive discussion and identify opportunities for system level improvements into an organization that will lead to more consistent and higher performance levels.  The application of this tool will be somewhat limited.  We expect to only engage suppliers in the Preferred and Develop category that have some history of wanting to improve their performance and are willing to work hard to achieve improvement.  Certain elements of the tool could be applied to other suppliers as business situations arise.

Supplier Quality Assurance Audit 
If the Potential Supplier Assessment and the Supplier Financial Assessment results are acceptable, the next step in the supplier selection and approval process is a Supplier Quality Assurance (SQA) Audit. 
The purposes of the SQA are:
· To evaluate an existing or new supplier’s compliance to and ability to effectively execute quality processes / procedures required by SD.
· To facilitate improvement in a supplier’s quality system by driving corrective action in areas of non-conformance.
· To provide input regarding supplier’s quality performance to the enterprise.
· To provide an overall estimate of the level of SD support required in improving a supplier to acceptable status.

The SQA has the following 13 sections:
· Management Review
· Quality Planning
· Document Control
· Process Control
· Inspection and Test
· Inspection and Measuring Equipment
· Identification, Traceability and Test Status
· Control of Non-Conforming Product
· Corrective and Preventive Action
· Storage, Packaging and Preservation
· Internal Quality Audits
· Training
· Subcontractor Quality

To become an “Approved Supplier” to Sauer-Danfoss, a new supplier must have successfully completed an SQA with either all required scores for their classification met, or if there are required scores not met must have developed an initial action plan to address the issues, and finally be approved by the Global Category Manager related with the specific new supplier’s category.  There is no specific timetable to schedule existing approved suppliers for SQA assessments.  
Only approved suppliers shall be awarded a purchase order.
The audit normally takes 2-3 days at the supplier’s facility. Question scores are based on the actual evidence obtained on the factory shop floor and office by those doing the job for the question being evaluated.  Detailed instructions for using the SQA are included in the SQA file.
The table below shows the 4 different scoring range classifications according to the audit result:

	Scoring Expectations
	Classification
	General Description

	≥ 68% and required scores met.
	Preferred
	Supplier exceeds minimum expectations, and meets or exceeds required scoring expectations.

	≥ 50% and minimum score of 2 on all questions
	Develop
	Supplier meets or exceeds minimum expectations in all areas.

	≥ 40% and minimum required scores met.
	Keep / Probation
	Supplier meets or exceeds minimum expectations on required questions.

	< 40% or minimum required scores not met
	Phase Out
	Minimum expectations are not met.




Supplier Classification System
The Supplier Classification Levels system is a system through which Sauer-Danfoss’ supplier expectations are defined, performance to expectations are measured, and discussions to allow planning for successful achievement of future state are fostered.  The system consists of four separate classifications with each supplier put into a classification based on how they fit into SD’s overall sourcing strategy and the supplier’s performance.  Generally, the Supplier Owner is part of a team consisting of the Global Category Manager, the Global Category Team, and Supplier Development which is ultimately responsible for placing the supplier into a classification.  In cases where this team does not form, the Supplier Owner will determine the supplier classification.


“Preferred” Level
Characteristics of the ‘Preferred’ classification level are: 

General Definition
· Allowed to quote on all work inside their category
· Limited restrictions for placing business
· SQA score ≥ 68 with specific requirements on individual criteria
· Maximum % of business to SD 35%
· All automatic metrics are available monthly, full Radar Chart done yearly for all suppliers
· The SOA tool is available to be used – where used, score will be shown.

Engagement Plan
· Management meeting once per year
· Management discussion twice per year
· SQA performed at a minimum frequency of once every 3 years.

Reaction Plan by Supplier Owner or Category Team
· Any changes in key management may result in management discussion
· Any specific metric or hurdle may change the supplier classification.

What Supplier Feels
· Global quoting – more opportunities
· More access to details on SD business and future strategy
· SOA exposure is possible.

“Develop” Level
Characteristics of the ‘Develop’ classification level are:

General Definition
· Selective opportunities to quote work inside their category
· Category-team-determined restrictions for placing business
· SQA score ≥ 50 with all questions achieving a minimum score of 2
· Maximum % of business to Sauer-Danfoss 35%
· All automatic metrics are available monthly, full Radar Chart done yearly for suppliers in top 80% of spend
· The SOA tool is available as determined.

Engagement Plan
· Management meeting conducted as required
· Management discussions targeted to occur 2 – 3 times per year
· Quality portion of PSA performed at a minimum of every 3 years for supplier in top 80% of spend.

Reaction Plan by Supplier Owner or Category Team
· Any changes in key management may result in management discussion
· Any specific metric or hurdle may change the supplier classification.

What the Supplier Feels
· Some opportunities for global quoting
· Some access to details on SD business and future strategy
· SOA exposure is limited.

“Keep / Probation” Level
Characteristics of the ‘Keep / Probation’ classification level are:

General Definition
· Quoting restricted to “same or similar” business (within a family only)
· Fits in existing equipment
· Minimal process / tooling / fixture / gage changes or investments
· No new different or non-similar type work
· Maximum % of business to SD is 35%
· SQA score ≥ 40 with specific minimums on individual questions (detailed in SQA)
· All automatic metrics are available monthly, full Radar Chart done yearly for suppliers in top 80% of spend
· Meets minimum performance expectations
· Minimal supplier development resources to be used (beyond SQA)
· The corrective action system will drive most improvements.

Engagement Plan
· Management meetings held as required
· Management discussions held a targeted 1 – 2 times per year
· Quality portion of PSA performed at a minimum of every 3 years for suppliers in top 80% of spend.

Reaction Plan by Supplier Owner or Category Team
· Any change in key management may result in a management discussion
· Any specific metric or hurdle may change the supplier classification.

“Phase Out” Level
Characteristics of the ‘Phase Out’ classification level are:

General Definition
· There exists a defined SD phase out plan for these suppliers
· Each SD product team defines their exact timing for phase out
· No new business (no quoting / RFQ’s)
· May have prescriptive expectations defined
· All parts on receiving inspection
· Performance consistently below expectations
· Corrective actions – Expectation of hardware level root cause analysis
· Can be due to any or several reasons leading to phase out status.

Engagement Plan
· Management Meeting scheduled as required
· Management Discussion targeted for 1 – 2 times per year
· Quality portion of PSA evaluated at a minimum of every 1 – 2 years. 

Reaction Plan by Supplier Owner or Category Team
· Any change in key management may result in a management discussion
· Any specific metric or hurdle may change the supplier classification.

Management Meeting
In the context of the Supplier Classification system, ‘Management Meeting’ refers to a face-to-face meeting involving top leadership of both companies.

Management Discussion
In the context of the Supplier Classification system, ‘Management Discussion’ refers to either face-to-face meetings or teleconferences between the top leadership of the supplier and the SD supplier owner.

Probation
The word ‘Probation’ is included in the Keep / Probation classification to make it clear that suppliers that fall below the expectations of the Keep classification are moving toward phase out status.  The Supplier Assessment Summary – Radar Chart has a field summarizing the percent of expectations met by the supplier.  “Green level” performance  in Keep is acceptable; “Yellow Level” performance is concerning and can move a supplier toward probation; “Red Level” performance is considered probationary indicating that the timing and success of the next actions by the supplier are critical to keeping the supplier from moving to “Phase out” status.
 
Global Supply Base
The Global Supply Base is the Database on Lotus Notes, where the results from the Potential Supplier Assessment, Supplier Assessment Summary – Radar Chart, Supplier Quality Assurance Audit (SQA), information about Supplier owner and annual spend is maintained. 

GENERAL 
Approved Suppliers
Our current supply base on SAP contains the list of approved suppliers.

Approval of new suppliers
To become an “Approved Supplier” to Sauer-Danfoss, a given supplier must 
· be approved by the Potential Supplier Assessment, 
· successfully have completed an SQA with either: 
-  all required scores based on the supplier’s classification satisfied, or 
-  if specific questions do not meet the required scores must have developed an initial action plan to address the issues, 
· and finally be approved by the Supplier Owner related with the specific new supplier. 

The templates are available at Sauer-Danfoss Navigator/Procurement/Forms & Templates and on the Sauer-Danfoss website.  The process flow for approval of new suppliers is shown in Appendix A.
Only approved suppliers shall be awarded a purchase order.

Placing Existing / Prospective Suppliers into Classification Levels 
Existing suppliers are placed into classifications by a SD team including the Supplier Owner.  The team will make this decision based on how that supplier fits into the SD sourcing strategy and their historical performance level.  In certain situations, the Supplier Owner may make this determination without a team.  
Prospective suppliers are also placed into a classification by the Supplier Owner.  In this case, the supplier cannot be judged on performance, so the decision is made based on the supplier’s score on the PSA as well as the Supplier Owner’s assessment of how the supplier might fit into Sauer-Danfoss’ strategic direction.  This classification must be decided prior to administering the SQA audit as the required score(s) on the audit are determined by the supplier’s classification.  


Approval / Evaluation of existing suppliers
Existing suppliers to Sauer-Danfoss shall be evaluated via a set of metrics referred to as the Supplier Assessment Summary.  This process and set of metrics were defined in detail in section 3.3.  This section will focus on how this process is administered.  The Supplier Assessment Summary will be updated as noted in sections 3.5.1 thru 3.5.4, and the results will be displayed in a radar chart.  Each metric will consist of a raw score, which will then be compared to a required performance level as per the table below:

	Metric
	Preferred
	Develop
	Keep
	Phase Out

	Quality PPM
	Depends on Supplier Category – See PPM table below

	On time delivery
	≥95%
	≥90%
	≥85%
	< 85%

	Cost yr/yr
	Depends on Supplier Category – See Cost table below

	SQA Score
	≥ 68 + Req’d scores
	≥50 + Min score of 2
	≥40 + Req’d scores
	<40

	SFA Level
	≥80
	≥70
	≥60
	<60

	Relationship / Behavior
	≥3.67
	≥3.00
	≥2.00
	<2.00

	Capacity
	≥3.43
	≥2.86
	≥2.00
	<2.00

	SOA Score
	Under development
	Under development
	Under development
	Under development



The required PPM level for a given supplier classification level is dependent on the category to which that supplier belongs.  The table below shows the relationship:
	Category

	Required PPM Levels

	
	Preferred
	Develop
	Keep
	Phase Out

	Simple Castings
	≤1,000
	≤5,000
	≤10,000
	>10,000

	Complex Castings
	≤5,000
	≤10,000
	≤20,000
	>20,000

	Machining
	≤150
	≤1,500
	≤3,000
	>3,000

	Turned Parts
	≤150
	≤500
	≤1,500
	>1,500

	Net Shape Parts
	≤150
	≤500
	≤1,500
	>1,500

	Hardware / Catalog Items
	≤100
	≤300
	≤500
	>500

	Electrical / Electronic Components
	≤150
	≤500
	≤1,500
	>1,500

	Subcontract
	≤150
	≤1,500
	≤3,000
	>3,000

	Raw Materials
	≤150
	≤1,500
	≤3,000
	>3,000


The required cost reduction level and portion of spend calculated for a given supplier classification level is dependent on the category to which that supplier belongs.  The table below shows the relationship:


	Category
	Cost Reduction Levels
	
	

	
	Preferred
	Develop
	Keep
	Phase Out 
	Content Included

	Simple Castings
	-3.0%
	-2.0%
	-1.0%
	>-1.0%
	Value Add

	Complex Castings
	-3.0%
	-2.0%
	-1.0%
	>-1.0%
	Value Add

	Machining
	-3.0%
	-2.0%
	-1.0%
	>-1.0%
	Value Add

	Turned Parts
	-3.0%
	-2.0%
	-1.0%
	.>-1.0%
	Value Add

	Net Shape Parts
	-3.0%
	-2.0%
	-1.0%
	.>-1.0%
	Value Add

	Hardware/ Catalog Items
	-3.0%
	-2.0%
	-1.0%
	>-1.0%
	Value Add

	Electrical/ Electronic Components
	-3.0%
	-2.0%
	-1.0%
	>-1.0%
	Full Spend

	Subcontract
	-3.0%
	-2.0%
	-1.0%
	>-1.0%
	Full Spend

	Raw Materials
	-3.0%
	-2.0%
	-1.0%
	>-1.0%
	Full Spend




The supplier’s performance relative to the supplier summary assessment and the supplier’s classification level will determine if any action is required on the part of the supplier and / or the relevant Supplier Owner.
For example, existing suppliers that receive a “Does not Comply” rating from the SQA must create and execute a corrective action plan to address the areas of noncompliance.  In the case of noncompliant existing suppliers who do not make adequate progress toward correcting areas of noncompliance, Procurement shall take steps to find alternate sources for those parts. 
Inadequate performance or ratings with regard to the other metrics in the assessment summary will be treated in a similar fashion: supplier will be notified of the issue and, together with the Supplier Owner, will agree on an appropriate course of action for improvement.
 
CHANGE HISTORY:
	Date
	Old/New  Rev.
	Description of Change

	2006-01-12
	A / B
	Action plan for an “At Risk Supplier” in Section 4.5.

	2006-07-27
	B / C
	PIQ changed to SQA.

	2007-12-07
	C / D
	Removed portion of standard which explained existing supplier performance rating system.

	2008-02-21
	D / E
	New template, Potential Supplier Assessment for the evaluation of new suppliers instead of the Supplier Selection Scoreboard.

	2009-06-03
	E / F
	Moved detailed explanation of SQA process and supplier performance monitoring out of GS-0064 and into GS-0051.  Also added explanation of the new Supplier Classification system.

	2011-09-05
	F / G
	Revised section 3.3.2 – On Time Delivery (OTD) to reflect the change from event based delivery performance to quantity based delivery performance.  Also reflect the removal of scheduling agreement data from the metric.  Added Appendix C




Appendix A

Process to Become an Approved Sauer-Danfoss Supplier
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Appendix B

Guidelines for running PPM and OTD reports from Business Warehouse
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Appendix C

Example to show shipping instructions on P.O. to get correct OTD window applied
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1- Requested Delivery Year/ Month (statistical date)  input the month year as a range for the last 12 months. (example: if you want to review the last year on time delivery ending on June 2009 input 07.2008 – 06.2009)

2- S-D Region/ Country input the location you want to measure delivery performance..


3- Supplier – you can leave this defaulted to all suppliers or you can select only the supplier numbers that you want to have on your report.

You may click on the “Save as” button to name this specific Variant to be used in the future.

Click on OK to execute.


Here is an example of how the report is filled out and the output of that report.
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OTD Tolerance Window Determination
The Shipping Instr. Field in the Delivery tab within an individual PO.  
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UsD 5D - AMS - Produ

UsD 5D - AMS - Produ
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Candiion Cantrol

Cloriin Accert
6 THC Pret: 1-806-792-5877

52 Ocean freight
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55 Self Insured
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[ Deliv. Compl.
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This field is automatically populated with the input from the Purchasing Info. Record…
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General Data  Conditions  Texts

Info Record (5300099095 [ ]
Vendor 104536 Mennies Machine CO
Materal 570350 HOUSING ASSY-PUMP 4B C FLG
Material Group [31121205 Ton sand machined ¢
Purchasng Org. [1500] Plant [1501][standard
[ Control
PLDelv. Tme  [7 |Days Tolunderd. [ s [INoMText
purch. Group  [381] Tol. Overdl. [ls Wadn.Ra
Standard Qty 1 [2¢’] Dunimited Conf. ol [zasw]
Minimum Qty [ec| Cerast v TaxCode 20
Rem.shefife [ |o] [INo ERs.
Shopg Instr. | S6[3)C Pref.: 18667925677
Procedure
Max. Quantty | [l2c] Rndg Prof. [ uvomerow [ ]
Rounding Prof.
[ Condtions
Net Price [ es.14fosp |/[1 ]| vaidto [12/3179993)]
Effective Price es1afusn |/[1 e | [Ino cash Dc.
Qy Conv. 1 e >t Jec] cond. 6 ]
Pr. Date Cat. [2] peivery Date
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Incoterms o ark
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